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3-2:  Bundling and Legal Treatment of Price Discrimination 

 
Bundling: A tying arrangement in which 

“bundles” of goods or services are offered for sale 

in fixed proportions. 

 

Key concepts: 

 Pure bundling 

 Mixed bundling 

 Reservation prices – maximum willingness to 

pay 

 
 

Bundling is a profit maximizing strategy when 

customers have different relative valuations – 

when their demands are said to be negatively 

correlated. 

 

Bundling is not the same as anti-competitive 

typing – when a firm with market power seeks to 

extend that market power from one market to 

another by combining the sales of two goods 

together. 
 

 

Legal Considerations related to price 

discrimination:  Key U.S. statute is the 

Robinson-Patman Act, which was originally 

designed to prevent large chain store buyers 

from inducing suppliers to grant price 

concessions that were unavailable to small 

retailers. 

 
Non-linear pricing: 

 Primary line injury – discriminatory pricing 

that involves injury to a direct competitor 

 Secondary line injury – discriminatory 

pricing that involves possible injury to a 

competitor of a buyer who receives a lower 

price. 

 Basing point pricing systems (or “delivered 

price systems”) – in which standard freight 

charges are applied regardless of location. 
 

 
Relevant exercises:  Problem Set 3, exercise 4. 

 

 

 



 

 
 

 


